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‘ Results for the Second Quarter of Fiscal Year Ending March 31, 2017

k and Overview of year-on-year changes in earnings NTTDaTa
2016/3 Q2 2017/3 Q2 YoY YoY (Billions of Yen, %)
Results (Apr.-Sep.) Results (Apr.-Sep.) (Amount) (Rate)
New Orders Received 824.6 975.6 +151.0 +18.3% ‘
Net Sales 743.2 779.6 +36.4 +4.9% ¥ |
Operating Income 31.1 45.3 +14.2 +45.8% ‘
Income Before Income
o 31.2 44.9 +137 +43.9% |
Net income attributable
o ownere of parent 15.7 29.0 +13.3 +84.5% P |
[New Orders Received] [Net Sales] [Operating Income]
453
l 743.2 779.6 211
2016/3 Q2 201/73 Q2 2016/3 Q2 2001073 Q2 201613 Q2 201/713 Q2
Resuits Results Results Results Results Results
_ﬂ ©2016 NTT DATA Corporation 4

Firstly, we will explain the financial results for the first half of the fiscal year ending March

2017.

We were able to achieve favorable results, with all of the new orders received, net sales and

operating income having increased compared with the same period last year.

New orders received, among others, showed significant growth in this fiscal year as well,

resulting in an approximately 150 billion-yen increase compared with the same period last year.

This was in sharp contrast to our original estimation that new orders would decrease as a

reaction to the several large projects we received in the last fiscal year. Net sales also continued
to rise steadily, and the operating income posted a significant gain from a year earlier thanks to

restraining of unprofitable projects.




‘ New Orders Received: YoY Changes by Business Segment NTTDaTa

A

( Billions of yen )

+98.5 975.6

Others
+95'7 +5.7 -
,, -46.1 Enterprise Global

- B & Solutions

5 Public & "~ Financial
2% Social
e o Infrastructure
25
o2
w
2016/3Q2 2017/13Q2

Results Results

Public & Social Infrastructure  Decreaseddueto a reactionary decline in large-scale projects for national governmentin
the previousfiscal year.

Financial Increased as a result of winning large-scale projectsfor banks and cooperativefinancial
institutions.
Enterprise & Solutions Increased reflecting the expansion of businesses mainly for the manufacturing industry.
Global Increased as a result of winning a large-scale projectin Australia and the unification of
accounting periods of European subsidiaries, etc., despite a decreasedue to foreign
exchange.
A cvvegh's soie v DACN ol 5

Now, we will explain new orders received by each segment.

The Public and Social Infrastructure segment experienced a drop in new orders received as a
reaction to the orders for several large projects we received in the previous term. This drop had
already been taken into consideration from the beginning of the current term. Other than this
reactionary drop, the new orders received remained positive.

The Financial segment saw an approximately 100 billion-yen increase, thanks to our overall
robust business situation, including business with banks, as well as receiving a project in the
current term that was originally scheduled for the next term.

The Global segment was negatively affected by foreign exchange with a decrease of approx. 40
billion yen compared with the previous quarter. Meanwhile, there was also a positive element
for this segment, with a period of three months being added to the conventional fiscal term of
the group’s European subsidiaries in order to adjust their settlement term in line with the

consolidated term.



‘ Net Sales: YoY Changes by Business Segment NTTDaTa

A

( Billions of yen )

+156.3

— 779.6
+14.3 7-
+10.0 9.7 I Others
: | I ] Global
o Fi ial Enterprise

Public & inancia & Solutions
= Social
2 Infrastructure
w
o)
®
7]

2016/3Q2 ' ‘ rv——
Results oTes

Public & Social Infrastructure  Increased reflecting the expansion of businesses for national government, etc., despite a
decrease inbusinesses forthe utilities industry.

Financial Increased reflecting the expansion of businessesfor banks and credit corporations, etc.
Enterprise & Solutions !ngre?sed reflecting the expansion of businesses for the retail, logistics, and services
industry.
Global Increased as a result of the unification of accounting periods of European subsidiaries and
the expansion of businesses, efc., despite the impact of a decrease due to foreign
exchange. .
A cvvegh's soie v DACN ol

Net sales rose in all segments, compared with the same period last year.

Although the utility business recorded decreased net sales as a reaction from the previous
term, the Public and Social Infrastructure segment posted an increase, benefiting from the
growth in businesses related to central ministries and agencies.

The Financial and the Enterprise and Solution segments also registered a rise in net sales.

The Global segment was affected by foreign exchange with a loss of some 30 billion yen. But it
still chalked up an increase as a result of the added fiscal period to the conventional fiscal term
of the group’s European subsidiaries, a measure intended for consolidated settlement in the
same way as the new orders received.



‘\ Operating Income: YoY Changes by Business Segment NTTDara

(Billions of yen)

+1.6 -0.
229 o 03 453
+8.5 - Enterprise Global Global Oth
- & Solutions  (Before (amortization ers
Financial amortization  of goodwill)
of goodwill)
Public &

= .8 Social

28 Infrastructure

32

=3

2016/3Q2" ' ' 2017/3Q2
Results

Results

Increased due mainly to sales growth and a decrease in unprofitable projects.

Increased due to a decrease in unprofitable projects.

Public & Social Infrastructure

Financial
Enterprise & Solutions Increased due to growth in sales.
Global Increased due to growth in sales despite an impact of a decrease in profit arising mainly
from advisory expenses associated with the large-scale business acquisition.
BT DATA Cisponin z

The operating income rose in all segments.

The year-on-year increase in the Financial segment, and the Public and Social Infrastructure
segment were achieved by restraining unprofitable projects.

The Global segment was affected by a loss due to advisory expenses etc. related to acquisition
of Dell Services business, but still posted an increase as a whole thanks to its increased sales.



New Orders

‘l J Public & Social Infrastructure

2016/3 Q2 2017/3 Q2

Results Results

YoY
(Amount)

NTTDarta

(Billions of Yen,%)

et 225.0 178.9 -46.1 -20.5% o
Net Sales 176.7 186.7 +10.0 +5.7% ‘
Operating
il 6.0 14.5 +85 +140.9% ¥ |
Segment Profit(") 6.2 148 +85 +136.9% P |

New orders received

Net sales

Operatingincome

BN o ©2016 NTT OATA Coporaion

(*)Segment Profit is income before income taxes

Decreaseddueto a reactionary decline in large-scale projects for national governmentin the

previous fiscal year.

Increased reflecting the expansion of businesses for national government, etc., despite a

decrease in businesses for the utilities industry.

Increased due mainly to sales growth and a decrease in unprofitable projects.

(Description abbreviated)




? Financial

New Orders

NTTDarta

(Billions of Yen,%)

2016/3 Q2 2017/3 Q2 YoY

Results Results (Amount)

Reronod 230.7 3265 +95.7 +41.5% > |
Net Sales 2366 246.3 +9.7 +4.1% ‘
Operating
fibgiatl 126 167 +4.0 +31.6% ¥ |
Segment Profit(*) 13.2 17.0 +3.8 +28.6% ‘

New orders received
Net sales

Operating income

_ mﬂ“ NTT DATA Corporation

(*)Segment Profit is income before income taxes

Increased as a result of winning large-scale projects for banks and cooperativefinancial
institutions.

Increased reflecting the expansion of businessesfor banks and credit corporations, etc.

Increased due to a decrease in unprofitable projects.

(Description abbreviated)




? Enterprise & Solutions NTTDarta

(Billions of Yen,%)

2016/3 Q2 201713 Q2

Results Results

New Orders
ot 122.0 127.8 +57 +4.7% |
Net Sales 1865 200.9 +143 +7.7% P |
Operating
il 13.3 15.4 +2.1 +16.0% P |
Segment Profit(") 14.4 31.3 +16.8 +116.4% ‘

(*)Segment Profit is income before income taxes

New orders received Increased reflecting the expansion of businesses mainly for the manufacturing industry.

Net sales !ngrezsyed reflecting the expansion of businesses for the retail, logistics, and services
industry.

Operatingincome Increased due to growth in sales.
Segment Profit Increased reflecting gains on sales of investment securities in additionto growth in operating
income.
NN oo ©20'% NTT DATA Coporsin 10

Although not going into the details on individual segments, the segment profit for the
Enterprise and Solution segment significantly increased compared with the previous term. This
was mainly a result of recording profits on the sale of securities including the shares of Recruit

Holdings Co., Ltd.



‘ Global

k NTTDarta
(Billions of Yen,%)
2016/3 Q2 2017/3 Q2 YoY YoY
Results Resuits (Amount) (Rate)
New Orders &
il 239.8 338.4 +98.5 +41.1% N
Net Sales 2526 268.0 +15.3 +6.1% ‘
Operating income
(before amortization 45 6.2 +1.6 +37.5% Y |
of goodwill)
Operating G
{eden 32 -1.9 +1.3 +40.4% ¥ |
Segment Profit(*) -3.7 -17.3 -13.6 -367.5% ‘
(*)Segment Profit is income before income taxes
New orders received Increased as a result of winning a large-scale projectin Australia and the unification of
accounting periods of European subsidiaries, etc., despite a decrease due to foreign exchange.
Net sales Increased as a result of the unification of accounting periods of European subsidiariesand the
expansion of businesses, etc., despite the impact of a decrease due to foreign exchange.
Operatingincome Increased due to growth in sales despite an impact of a decrease in profit arising mainly from
(Before amortization of goodwill) @dvisory expenses associated with the large-scale business acquisition.
Segment Profit Decreaseddue to acquisition expenses and loss on restructuring of subsidiaries and affiliates

e despite growth in operating incomﬁ.

We will explain two points with regard to the elements that decreased segment profits in the
Global segment as follows:

The first point relates to everis, our subsidiary in Spain. We bought everis about three years
ago for 360 million euros. When negotiating for a large-scale acquisition, NTT DATA takes into
consideration a future business plan for about five years and makes a calculation based on
discounted cash flow to determine the corporate value of the company it is considering
acquiring. It was estimated that the corporate value of everis could be maximized to as much as
500 million euros if it achieved better results than certain standards three years after it had
been acquired. But our company agreed with the former shareholders of everis that we would
pay 360 million euros at the beginning. After the acquisition, everis steadily increased its
earnings, with the sales growing by over 30 percent and the income almost doubling in three
years. Since everis secured earnings and income far exceeding our original expectations, NTT
DATA decided to pay the difference in corporate value in accordance with the agreement
entered into three years ago. This is how we recorded about 13 billion yen as extraordinary
losses in the segment profit category.

The second point relates to the expenses incurred by the acquisition of Dell Services business.

11
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2]

Revisions to the forecasts of
consolidated financial results for Fiscal
Year Ending March 31, 2017

(Description abbreviated)
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R Acquisition of Dell Services NTTDAaTa

Revenue $ 2.8 Billion.,

Financial
Performance

Manufacturing
and Commercial
Healthcare Industries s

Industry| Solutions e Infrastructure &
@ Cloud Computing

_ Applications &
Dell Services #® Digital Business

| ~ BPO
‘ (Business Process

Outsourcing)

Financial Federal
Services Government 2¢Revenue as of Jan 2016
| 13 Copyrignt ©2016 NTT DATA Corporation

We will explain the revision to the projected results for the whole fiscal year ending March
2017.

In May 2016, the guidance was released excluding the effect of the acquisition of Dell Services
business. But, this time, we took the acquisition effect into consideration and revised the result
projection for the whole fiscal year.

We will begin with the details of Dell Services.

Dell Services has an enormous advantage in the healthcare industry, also maintaining a certain
level of dominance in the field such as the financial, federal government and enterprise field
such as manufacturing sectors.

In terms of solutions, Dell Services is strong in IT infrastructures and cloud as well as BPO.

Of the entire sales of DELL for the fiscal term ended January 2016, the portion of Dell Services
accounted for 2.8 billion dollars.

Operating income, as already shown in another material, will be different between when seen
as that of Dell Services within DELL and when consolidated with NTT DATA with expenses being
recalculated. When consolidated with NTT DATA, the operating income rate is projected to be
about seven percent.

13



R Acquisition of Dell Services NTTDAaTa
Target Geographic Coverage -
L0

more than 50 Countries ¢« ’ ¥ 'S

Employees
Approx. 28,000 .v.

Total Assets

$ 1.9 Billion « * Carve-Out

% As of January 31, 2016

Formation of Legal entities

and branches
Multiple applications to :
regulatory authorities Corporate IT preparation
-
Efforts to close the deal
| 14 Copyrignt ©2016 NTT DATA Corporation

Dell Services has incorporated based on the former Perot Systems and has its bases spread
over 50 countries with its center in the U.S. The company has about 28,000 employees and total
assets of 1.9 billion dollars.

We acquired Dell Services using carve-out, a method to cut out targeted business assets from
several relevant companies rather than simply buying one company. In March 2016, when the
acquisition was released, due diligence was completed and the acquisition amount was fixed at
about 3 billion dollars. However, it still took another seven months until closing of the
acquisition because we carved out and acquired targeted businesses from numerous countries.

In particular, the following three issues required time.

Firstly, we underwent screenings by national authorities in accordance with competition law
and notification made for investment in foreign companies: Although we did not undergo
screenings or make notification in all 50 countries, it still took us a long time.

Secondly, the method of carve-out required establishment of entities to receive assets in each
country: We needed to carry out procedures such as opening bank accounts and establishing
corporate bodies and their branches in individual areas and countries.

Thirdly, we needed to set up an environment for the internal IT system transition: Dell Services
has about 700 systems, most of which are to be transferred to NTT DATA and used as NTT
DATA’s assets. However, the accounting and human resources departments of Dell Services will
continue to use their system owned by DELL for about two years, during which NTT DATA will
pay DELL rental fees. Then, in about two years, the system will be totally transferred to NTT
DATA and used as the information system of NTT DATA. For this purpose, we spent seven
months setting up the environment and verifying whether the system would operate without
any problems after closing the acquisition.

The expenses for setting up the internal IT system will amount to about 10 billion yen per year.
These expenses will be incurred as extraordinary losses not only in Fiscal 2016 but also in 2017.
However, by Fiscal 2018, most of these expenses are estimated to disappear and the system will
be independently operated by NTT DATA.

14



‘ Revisions to the Full-year Forecasts of Business Performance for Fiscal NTTDaTa
Year ending March 31, 2017
( Billions of Yen, % )
2016/3 2017/3 2017/3 YoY Versus
Results Initial Forecasts Revised Forecasts 3-7) Initial Forecasts
5) 2 @ = 3-2
New Orders +17.3 +170.0
Recoived 1,662.6 1,510.0 1,680.0 +1.0% - 11.3%
+55.1 +20.0
Net Sales 1,614.8 1,650.0 1,670.0 +3.49, +129
Operating 100.8 105.0 105.0 a1 ]
Income +4.1%
Income Before -21.7 -13.0
Income Taxes 107.7 99.0 86.0 -20.2% -13.1%
Net income
attributable to 63.3 58.0 49.0 ;247':3/ 1'59 -EEL,
owners of parent Testie T
Cash Dividends 20 20 70 i )
per share (yen)
B coongr © 201 NTT DATA Comoration 15

Based on the above explanation, we will now go into the outlook for the results in the fiscal
year ending March 2017 that has been revised from the original projection made at the
beginning of the current term.

New orders received and net sales are forecast to exceed our projection made at the
beginning of the current term, benefiting from the most recent favorable situation and the
positive effect of the acquisition of Dell Services business. Operating income is estimated to
remain at the original projection of 105 billion yen. Income before income taxes and minority
interests for the current term has been revised to 86 billion yen, given the negative effects of
the expenses incurred in relation to the acquisition of Dell Services business.

15
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New Orders Received

2017/3
Initial
Forecasts

T T T T

© 2016 NTT DATA

+700  .50.0
+150.0 "
R |m pact Of
:mpacts :If foreign
arge-scale exchange
1 ,51 00 business g
- acquisition
Revisions
reflecting
the latest
performance

1,680.0

2017/3

Revised
Forecasts

Net Sales

1,650.0

Details of the Revisions to the Earnings Forecasts for the Fiscal Year
Ending March 31, 2017 (New Orders Received and Net Sales)

+70.0 -50.0
Impact of
Impactsof  foreign

large-scale  exchange
business

acquisition

NTTDAarta

( Billions of Yen )

2017/3
Initial
Forecasts

2017/3
Revised
Forecast

* The impact of the large-scale business acquisition was calculated on the assumption that earnings results for the three-month period are consolidated.

New orders received are expected to achieve a 150 billion-yen increase, based on the most
recent positive results both in Japan and abroad. The acquisition of Dell Services business is
forecast to bring an approximately 70 billion-yen increase based on the assumption that a
period of three months will be added to the consolidated settlement. However, because the
loss of foreign exchange needs to be considered, which could amount to about 50 billion yen,
new orders received for the whole term is projected to be 1.68 trillion yen.

Net sales is estimated to be 1.67 trillion yen, with a profit of 70 billion yen generated by the

acquisition of Dell Services business and a loss of 50 billion yen by foreign exchange considered.

16



‘ Details of the Revisions to the Earnings Forecasts for the Fiscal Year

k Ending March 31, 2017 (Operating Income) NTTDaTa

( Billions of Yen )

Operating Income

+5.0 -5.0
+2.0 2.0
10520 i B o
Operatingincome Amortization ] +0
Revisions of the acquired  of goodwill Advisory fee,
reflecting company and PPA etc. Impactof
the latest foreign exchange
performance

Impact of large-scale business acquisition

2017/3 2017/3
Initial Revised
Forecasts Forecasts

* Forecast for income before income taxes includes 15 billion yen in gain on sales of investment securities (Extraordinary gains) and 27 billion yen in
acquisition expenses and loss on restructuring of subsidiaries and affiliates.

_ Copmignt © 2018 NTT DATA Comporation 17

The projection of operating income is made with the added three-month period due to the
consolidation of Dell Services t o the consolidated settlement, which is equivalent to about 5
billion yen, taken into consideration. Meanwhile, expenses for amortizing goodwill and PPA are
expected to be almost the same as the above 5 billion yen. Besides that, an expense of about 2
billion yen is estimated to be incurred for the financial advisories related to the acquisition.

However, since unprofitable projects are expected to be further restrained by another 2 billion
dollars than the originally projected 8 billion yen, operating income is estimated to remain at
105 billion yen, unchanged from the original projection.

New orders received and net sales can be directly affected by foreign exchange, as you may
know. Meanwhile, foreign exchange is considered to hardly affect operating income, although
situations vary from country to country. This is because costs of sales and selling, general and
administrative expenses are also denominated in the local currency in most cases.

17



Public & Social Infrastructure
(Earnings Forecasts for the Fiscal Year Ending March 31, 2017)

NTTDarta

( Billions of Yen, % )

2016/3 2017/3 2017/3 Versus
Results Initial Forecasts Revised Forecasts Initial Forecasts
) @ 3 ?-2
New Orders -101.1 +23.0
Received 4011 271.0 2Ll 252 % +8.3%
+5.1
Net Sales 420.8 426.0 426.0 +1.0% -
. 0
Operating Income 334 38.0 38.0 ++1 ggo/ -
. (]
Segment Profit(™) 322 38.0 38.0 ++1 ? 'go/ -
. (]

(*)Segment Profit is income before income taxes

A o 5536 T DA Gt 18

(Description abbreviated)
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Financial
(Earnings Forecasts for the Fiscal Year Ending March 31, 2017)

NTTDarta

( Billions of Yen, % )

2016/3 2017/3 2017/3 Versus
Results Initial Forecasts Revised Forecasts Initial Forecasts
@ @ )] 3-@
New Orders +35.0 +94.0
Received 520.9 462.0 fo +6.7% +20.3%
Net Sales 523.6 520.0 520.0 -3.6 -
' ! : -0.7%
. +6.0
Operating Income 31.9 38.0 38.0 +18.8% -
. (]
. +39
Segment Profit(™) 34.0 38.0 38.0 +11.6% -
. (]

(*)Segment Profit is income before income taxes

SN ooy ©2016 NTT OATA Coporstn 19

(Description abbreviated)
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Enterprise & Solutions
? (Earnings Forecasts for the Fiscal Year Ending March 31, 2017) NTTDSTa

( Billions of Yen, % )

2016/3 2017/3 2017/3 Versus
Results Initial Forecasts Revised Forecasts Initial Forecasts
) @ &) 3-2
New Orders +20
Received 220.9 223.0 223.0 +0.9% -
+14.1
Net Sales 391.8 406.0 406.0 +3.6% -
Operating Income 326 32.0 32.0 -0.6 -
o] g - : ’ -2.0%
. -0.0 +15.0
Segment Profit(™) 48.0 33.0 48.0 0.2% +4559%

(*)Segment Profit is income before income taxes

SN ooy ©2016 NTT OATA Coporstn 20

(Description abbreviated)



B Global

\ (Earnings Forecasts for the Fiscal Year Ending March 31, 2017) NTTDaTa

( Billions of Yen, % )

© 2016 NTT DATA

(*)Segment Profit is income before income taxes

21

2016/3 2017/3 2017/3 Versus
Results Initial Forecasts Revised Forecasts Initial Forecasts
q) @ @ -2
New Orders +92.2 +53.0
Received 502.7 542.0 595.0 +18.3% +9.8%
Net Sales 519.6 549.0 569.0 N ;9_,;3 N g%g
- 0 - (]
Operatingincome +42
betore amertizaton of 12.7 17.0 17.0 : -
{ eoregacggmi)a on o +33.7%
Operating Income 0.8 2.0 0.0 12)0680‘y 1 C-)?)%‘V
- . 0 - - (]
Segment Profit(*) -4.8 -1.0 -31.0 5—3296710/ -30.0
-539.7% -

The segment profit in the Global segment is projected to post a loss of about 31 billion yen,
given the expenses related to the acquisition of everis as mentioned above, Dell Services’
internal IT system expenses, and other expenses related to restructuring and consolidation.

21



‘\ Trend of Orders on Hand NTTDaTa
( Billions of Yen )
2,310.0
__Impacts of large-scale
business acquisition
1,544.5 - - . . Revisions reflecting
the latest performance
sts)
T
2016/3 2017/3
(Forecast)
SN cowrp o206 T OATA Cogorson =

Please look at the chart of the changes in the backlog of orders received. The backlog had
already exceeded 1.5 trillion yen at the end of the fiscal year ended March 2016, and in the
fiscal year ending March 2017, a further surge is estimated. This is because of the positive
results brought by our strong performance in these days and the consolidation of Dell Services.

As we have already explained, most of Dell Service’s businesses are related to BPO and ITO. In
addition, most of the contracts Dell Services holds with its loyal customers are long-term,
spanning four to five years. For these reasons, their backlog of orders received is enormous. The
addition of Dell Services’ over 600-billion-yen orders received allows NTT DATA to exceed the
benchmark of 2 trillion yen for the first time, reaching 2.31 trillion yen. Since Dell Services
operates on a business model that secures significantly stable earnings, the acquisition of their
business benefits NTT DATA immensely.

22
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3]

Medium-term Management Plan
(From the Fiscal Years Ending March 31,
2017 to 2019)

(Description abbreviated)
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q FY 2018 Financial Objectives NTTDaTa

Net Sales

> 2 trillion yen

Operating Income

+505-

* Compared to FY2015(After adjustment for incremental investments in new fields)

| — 24 Copynignt © 2016 NTT DATA Corporation

Next, we will explain our medium-term management plan. In May 2016, we gave a qualitative
explanation excluding the effect of the acquisition of Dell Services business. But, this time, we
will go into the details taking into consideration such effect.

We have established two main goals with regard to the medium-term management plan for
the fiscal year ending March 2019.

One is to increase consolidated net sales beyond 2 trillion yen. This means that we will need to
continuously work on our growth strategy.

The other goal is to record a 50 percent increase in consolidated operating income after
adjustment, compared with the fiscal year ended March 2016. Since the operating income for
the fiscal year ended March 2016 was 100.8 billion yen, we will need to add about another 50
billion yen to make it approximately 150 billion yen, excluding an increase in investment in new
fields. Also, without mentioning our continued investment in M&A, the research and
development investment should be doubled compared with Fiscal 2015 with an approximately
10 billion increase.

The previous medium-term management plan aimed at net sales of over 1.5 trillion yen and
EPS of 200 yen. EPS is an important indicator, but it gives the false impression to both Japanese
and foreign investors that NTT DATA might be seeking to reacquire its own stock. Generally
speaking, EPS can rise by decreasing the number of shares issued, which acts as a denominator.
However, NTT DATA does not intend to reacquire its own shares for a while, but rather aims to
increase the income, which acts as a numerator. For this reason, the medium-term
management plan this time has set the amount of operating income as our goal.

24



R NTT DATA : ASCEND - Driving principles NTTDaTa

Global 379 Stage

s de Japan Net Sales

> 2tn yen

Global 29 Stage

Recognized as a global brand

NTT DATA : ASCEND *3

Rise and grow our global brand

FY2016 - FY2018

Game-changing

Global 15t Stage Sales outside Japan

crease Global Loverage

Breakthrough

e ——"

| I 25 Copyrignt ©2016 NTT DATA Corporation

NTT DATA achieved one of its goals, Global 1st Stage, around 2014, in the midst of the period
for the previous medium-term management plan. This means that we realized our geographical
expansion worldwide to meet demand from our customers including multinational companies
and also achieved our overseas sales ratio target of 25 percent. In the fiscal year ended March
2016, the overseas sales ratio grew further beyond 30 percent. Since establishing our new goal,
Global 2nd Stage, around 2014, we have been aiming to further raise the overseas sales ratio to
the same level as our sales in Japan and to achieve consolidated net sales of over 2 trillion yen
by 2020, when Tokyo will host the Olympics and Paralympics.

Toward the Global 2nd Stage, we have released our medium-term management plan. Under
the keyword of NTT DATA: ASCEND, we have adopted a slogan, “Rise and grow our global
brand,” aiming to have the NTT DATA brand widely known across the globe. To achieve this, we
will work on creating new value by Game-changing Approach and Breakthrough Technology.

Now that the acquisition of Dell Services has been completed, we are intending to achieve the
Global 2nd Stage during the period for the current medium-term management plan instead of
by around 2020. We have actually started discussions with an eye to our next goal, the Global
3rd Stage.

25



R NTT DATA : ASCEND - Strengthen Local Presence NTTDaTa

N

‘ Tailoring growth strategies to local market conditions to strengthen our local presence.

[_[] (10rgaljkseé ggreUmt) Top 10 | Top 50 <50  Market Share No NTT DATA Presence
——— Americas EMEA APAC & Japan

> ;g% &y@
‘ :m Bl o %

Japan

w
©
[+V]
S
&
O
=
—
Y
A
v

Emerging APAC

(W/O Japan)

I
»
2

North

America \\
APAC s
(W/O Japan)
Latin
America
Mature
Asia/Pacific

(W/O Japan)

Source: Market Share: IT Services, 2015 6 April 2016 Kathryn Hale et al.
Region categories: Mature APAC: Australia, Japan, New Zealand, Singapore, South Korea. Emerging APAC: India, Malaysia, Thailand, Indonesia, other.
26
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We will explain the reason why NTT DATA is working on a growth strategy that aims to improve
our local presence. As the chart shows, the sales of NTT DATA are ranked in the top 10 in Japan,
Spain, Germany, Italy and Chili. Generally speaking, the 10th rank has a share of about 2 percent
in each of the local markets mentioned above.

In the U.S., our current net sales are over 200 billion yen, but this accounts for only 0.5 percent
of a share in the North American IT service market due to the immensity of its market size. The
market share would still be only about 1.1 to 1.2 percent with Dell Services included. Given
these circumstances, we need to further grow in the U.S.

We consider it crucial to improve our local presence. With a low local presence, we have fewer
opportunities to make suggestions to customers. Improvement in our presence in each area
and country would contribute to increased opportunities for us to make our value widely known
and appeal to leading customers, including multinational companies.
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. NTT DATA : ASCEND - Game-changing Approach NTTDaTa

Accelerating our growth both with existing clients and in new markets by anticipating
market trends.

Increase market share with existing clients

NTTDarTa NTTDara

Existing New

Market Market Markets

NTTDaTta

NTTDaTa

Win business in new marke

Anticipate changes in clients needs, Innovate technologies
proactive to deregulations
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We have two measures to improve our local presence.

One is Game-changing Approach: We worked on Game-changing Approach during the period
for the previous medium-term management plan and had very fruitful results. In the existing

markets, we will aim to further increase our share by taking advantage of deregulation, etc. We

also intend to create a new market with the full use of new technology.
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R NTT DATA : ASCEND - Breakthrough Technology NTTDaTa

/ Enabling our clients to enhance core competencies by applying innovative technologies \
. to deliver solutions with agility and flexibility.

/

Automation Cloud Cyber Physical Legacy System
&Agile Native System Modernization

A iy

Realize Business Agility
NTT DATA Development Technologies for Digital

Power of Open
Individual Cloud Data Legacy
First Big Bang

Societal Changes and Technology Trends
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The other important measure is to create value through Breakthrough Technology. Although
“digital” has not been specifically defined, it has become a keyword across the globe. Until
around 2014, SMAC and CAMS, which stand for social (S), mobile (M), big data analytics (A) and
cloud (C) respectively, were considered important. But those words are now being
overwhelmed by “digital.” In this dramatically changing digital society, we would like to develop
our business by taking into consideration the following: our response to the changes in
development methods, such as the emergence of agile development, automation of software
development, and system development that can swiftly adapt to business changes; and the
changes in a business model with an eye to new technology related to big data.

We are aiming to make a research and development investment in around 2018 by adding
another 10 billion yen or more to the current amount of such an investment. As a matter of fact,
we would like to make more investment in research and development. However, considering
the balance of cash allocation, we decided the additional amount for this investment to be
about 10 billion yen.
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R NTT DATA : ASCEND - Breakthrough Technology NTTDaTa

Co-innovating with our clients by applying our Foresight, Vision and Open Partner
Ecosystem.
Foresight Vision
\dentify and apply NTTDarta Clients Clients’ business insight
advanced
technologies CO-|nnOV8te
,,4 NTT DATA ;/
‘w8 Technology y
.% Foresight
s, i
\ Open Partner Ecosystem /
Academia Start-ups
Alliance Partners Applied R&D
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NTT DATA has been working for four years on an initiative called “NTT DATA Technology
Foresight.” This year, we are focusing on 267 of the latest technologies, intending to make
innovations by multiplying the expertise and conceptions of the highest quality in each of our
customer’s industries by our high technological competence. We will also build an Open
Partner Ecosystem by joining forces with venture companies. In Spain, we have a database of
1.9 million venture companies and carry out data crawling every day. With the use of such a
system, we would like to promote the creation of new value.

29



R NTT DATA Services NTTDaTa

As per “Notice regarding NTT DATA'’s acquisition of Dell Systems Corporation and
IT services related assets” dated November 3rd, 2016, the name of the entity that
owns the assets and businesses has been changed as of November 3rd, 2016.

_ 30 Copyrignt © 2016 NTT DATA Corporation

(Description abbreviated)
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R NTT DATA Services — Benefits for NTT DATA Group NTTDAaTa

| Increasing our local presence in North America by expanding our Industry & Technical ]
| Portfolios while increasing to 61, our large accounts with >$50M in annual sales.

Industry Verticals Client Base Technical Portfolio
Healthcare NTT DATA
9% 4 St o F Services
Increase 5
Healthcare 61Clients
$50M+/Year * ITO/BPO
35%
Healthcare
|
2%
g8 50 Clients
$50M+/Year ITO/BPO
29%
NTTDAaTta
Giobal IT Innovator
*Clients in Japan with >JPY5B in annual sales
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Here, we would like to give a supplementary explanation about the effects of Dell Services
consolidation.

Firstly, the consolidation will increase the number of our customers for which we have annual
sales of 50 million dollars or more from 50 to 61.

Secondly, in terms of industrial categories, the percentage of healthcare in NTT DATA’s
portfolio will rise from two to nine percent because Dell Services has a strong advantage in the
healthcare field. Also, in terms of solutions, the percentage of ITO and BPO will be significantly

up.
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RNTT DATA Services — Benefits for NTT DATA North AmericaNTTDdaTa

( Expanding our Healthcare Industry & ITO/BPO Technical Portfolios while adding 11 clients "
| with >$50M in annual sales. )
Industry Verticals Client Base Technical Portfolio
Healthcare__ NTTDaTa 4 NSTT DATA BPO
Giobal IT Innovator ervices 0
33% formary Des Services 8%
Increase g 16 Clients Expand
Healthcare $50M+/Year * ITO ITO/BPO
40%
Healthcar
1 3”-';1
g2 5 Clients
$50M+/Year
L\IT:F DaTa
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Further business growth is expected in North America, given that there is little overlap in
businesses between NTT DATA Inc. and Dell Services and the consolidation is therefore
estimated to produce significant synergy.

We are projecting further growth in the U.S. healthcare field. Based on this projection, NTT
DATA Inc. have had in-depth discussions including the study of M&A, aiming to enhance its
services in the healthcare field. The ratio of the healthcare field in NTT DATA Inc. was only about
13 percent before. The acquisition of Dell Services will increase the ratio to as much as 33
percent.

Also, in the technical portfolio, the ratio of ITO and BPO will rise considerably. Since both ITO
and BPO are based on long-term contracts, we will be able to secure a stable income over a
long period of time.

We expect that the expansion of our business and enhancement of our management stability
will contribute to deepened relationships with our existing customers as well as providing
increased opportunities for us to make suggestions to new customers.
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R NTT DATA Services — Driving New Growth NTTDaTa

'8 N

The combination of NTT DATA and Dell Services assets are accretive and will drive new

| growth. )
NTT DaTa]
Global IT Innovator
Accounts
Digital, loT \ ki + Mobile Analytics
\\ ‘\ "
Advisory \ s .'" BPO/ITO

9K | "
\\\ '
$50M+/Year .4 ¥ '\ Healthcare &
50 Clients /! \ BFSI*
\

Cutting-edge / ' Cloud services

Technologies Global Synergy -
Offerings Delivery
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By multiplying NTT DATA’s accumulated strength by Dell Services’ strength, we are aiming to
enhance our synergy while improving our Account (customer) management, Offering (solutions
we provide to customers) and Delivery Excellence, which refers to the delivery of solutions to
our customers.

| would now like to conclude my presentation. Thank you.
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Operating Environment Surrounding NTT DATA and Business Outlook

(1/4) NTTDarta
-Although we face severe market environment inthe overall business for national government on the back of intensified competitions
and more demands for cost reductions, we expect growth in business opportunities as the realization and achievement of society
using the world’s leading IT is required.
- The social security and tax number system under the so-called “Number Act” (the “My Number System®) was launched in January
2016, and the government, local governments, financial institutions and private-sector corporations are continuing their efforts for
setting up necessary frameworks for information sharing, etc.
-In the utilities industry, market changes arising from system changes including electricity and gas systems reforms are expected to
prompt an increase in IT spending.
- =With the “Declaration on the Creation of the World's Most Advanced IT Nation” revised in May 2016, we expect growth in
[ business opportunities as demands for cost reduction in the administrative information systems are increasing while the
= National realization and achievement of society using the world's leading IT such as loT (Internet of Things) and Al (Artificial
o Government Intelligence) is required.
0 «In relation to the My Number System, relevant authorities started issuing notifications of personal ID number (the “My
[0) Number") and accepting application for card issuance in October 2015. The My Number has been effective for use since
8 January 2016, and preparation is continuing towards the expanded information sharing scheduled in July 2017.
o = Amid overall belt-tightening, the market environment is becoming harsher due to heightened demands for cost reduction
=1 Local and intensified competitions, but we expect growth in business opportunities reflecting the promotion of vitalization of local
= Government economy through the use of IT, etc.
8 = As with national government, preparation in relation to the My Number System s also continuing for the expanded
é’ information sharing scheduled in July 2017.
Q = With “The improvement of environment for utilization of personal data” and “The full-scale implementation of ICT in the
= medical/nursing care industries” highlighted in the government policy, and given that the intensive consideration is being
@ conducted concerning the improvement and utilization of the number systemto be utilized in the medical industry as well
Healthcare as the related database of the medical industry held by the central government, etc., and concrete approaches for
integrated use of personal medical and health information, it is assumed that the ICT and the use of medical information in
the medical industry will be accelerated more and more. With advances in Al technology, the scope of Al application in the
medical industry is expected to expand.
«In the utilities industry, market changes arising from system changes including electricity and gas systems reforms are
Telecomand expected to prompt an increase in IT spending.

Utility «In the telecom industry, business focus will be shifted to non-telecom businesses and cross-sectoral collaboration
responding to intensifying competitions. IT spending is also shifted from infrastructure and networking facilities to new
services, continuously requiring further cost reduction in the IT spending for the existing domains.
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Operating Environment Surrounding NTT DATA and Business Outlook

NTTDaTa

(2/4)
=While overall IT investments remain conservative partly reflecting the impact of negative interest rates, uncertain global financial situations, etc_it ©
is expected that the investments will be made to meet the growing needs for availability of domestic inter-bank payments 24 hours a day and 365
days a year, sophistication of settlement activities, and globalization. Additionally, there are vigorous activities in relation to Fintech, and it is
expected that investments in initiatives that are related to new services will increase.
Careful attention must be paid to the increasing sense of uncertainty in the economy and the impacts of the revision to the Banking Act
on the banking industry and IT investments.
[Major Banks]
« While it is necessary to keep an eye on the impacts of the sense of uncertainty for economic outlook on IT investments, we expect that
the needs for senvices using the new technologies including Fintech will continue.
« Given relaxing of |ati . the develop of new services using IT and ion of idiaries are expected
-Thh:lgaegd of major banks global develop for supporti T‘the p ed. of the Jap companies ¢ ing in Asia has
sl om compl toi in the busi in need.
Banks [Regional Banks]
«There are growing needs for Fintech-related senvices.
+Looking ahead, we expect to see active IT i iated with busi [ lidation, as well as i in anticipation of
systems reform.
«There are |ncreasmg needs related to online activities, |ncludmg functions to prevent horized to intemet banking
senvices, as well as banking services th
«Profitability in the main businesses (net interest margin) still faces tough environment in which the need for cutting running costs will
continue. At the same time, needs for joint use of IT has been rising.
*While IT spending in the overall industry faces tough situati i in new ch Is, new products, impt of efficienc:
Insurance and other%ilds gre expected. i - i
Security «While di i remain ble. appetite for investing in the areas of “regulatory compliance” and “wealth accumulation in the
retail business” is observed.
«The credit card market has been growing st . With sub 1l invest nt in the rel industry, IT
o spending is expected to increase for cost-cumng projects” in addition to the “measures to increase the top line.” Cashless settlements
Credl_‘ seem to continue as seen in the NFC mobile settlements, the use of smartphones as a credit card terminal for settlement, branded
Corporaﬁons prepaid cards and debit cards.
«With diversifying means of paymem and settlement (he risk of inf ion leakage from the ber stores’ side is increasing. The
payment card industry is now g the of ion and g of ber stores.
. «A moderate recovery trend of the domestlc economy including reglons continues despne some weakness observed in some areas.
C°9P9'3,W9 Meanwhile, a substantial boost in IT spending cannot be exp d taking into the fierce b
Financial such as uncertain outlook for the future economy as well as lowering lending rates on the back ofcompetltlons in interest rates.
Institutions «Trends of improvement of cost eﬁc:ency g and ing op as well as promoting investments in IT
gi can be
Financial R
Infrastructure and |* Needs for sophisticated settlements are mcreasmg on the back of the econgmlc and the i e by using
Financial Network IT technology. The improvement of settlement i ructure is being In Japan, a movement for 24-hourf365-day operation
Senvices has begun, thereby it is anticipated that financial institutions will implement IT spendmg to realize such operation systems.
MENNN ooy o201 NTT OATA Coporatin %
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Operating Environment Surrounding NTT DATA and Business Outlook

(3/4)

NTTDaTta

While consumer spending has shown signs of recovery, the direction of Japan’s economy remains uncertain, with
a continuing cautious attitude towards IT spending. On the other hand, investments targeting “keen users of IT
technology”, aiming for increasing revenues at sales-customer contact points and transforming business by use of
Al, have accelerated.

-Demands for IT spending aiming at increasing sales by using Omni-channel have been growing steadily. These
Retail, Logistics, | investments can be also expected for businesses aiming at foreign tourists visiting Japan.
Payment and -Demands for IT spending for peripheral functions of payment (electronic sign, point management, etc.) and
Other inbound travelers service functions (overseas cards, multi-currency settiement, issuance of tax-exempt
Service Industry | documents, etc.) were robust in addition to needs for conventional payment services.
r:“ -Needs for implementing foreign payment services through smartphones/new technologies have increased.
.g -There are strong needs for enterprise system/ERP restructuring and integration within the company group.
a. . =Growth in IT spending can be expected, particularly in the digital domains including signs of a possible
o Manufacturing breakdown indicated by the big data using loT as well as digital marketing for consumer products, etc.
o) Industry -As system improvement toward the enhancement of global competitiveness as well as measures for
%) reinforcement of production facilities are consistently implemented, it is expected that the demand for visibility of
Cc_> supply chains and the reconstruction of logistics infrastructure will become apparent.
5 [Network Services]
= -Wired networks business continued to grow steadily, driven by the demand for building global operations, in
« addition to the BCP-related demand (network redundancy, etc.).
-In the wireless network business, the introduction of public relations terminals is under way in various industries,
Net\(vork thereby it is expected that the use of tablet terminals, lines for mobile terminals and wireless LAN will expand
Services, further.
Dgteawci::en;er [Data Center Services and Cloud Services] ) ) )
i -There are increasing needs for hybrid- and multi-cloud environment whereby a variety of cloud environment,
Cloud Services | including public cloud, are linked together.
and Digital .
Services [Digital] A . . A . ,
-In the big data-related businesses, which mainly consisted of demonstration testing, needs for large-scale, real
time analysis and processing platforms in loT and marketing automation have surfaced, and the relevant projects
are under development.
-There are growing needs for long-term business transformation based on new IT spending, such as in Al
_ Coprignt ©2016 NTT DATA Corporation 37
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Operating Environment Surrounding NTT DATA and Business Outlook

(4/4)
Americas
@
=)
o
o
EMEA

Asia-Oceania

NTTDarta

-The US economic outlook for 2016 remains modest in general, driven by opposing forces of solid domestic spending

and cautious investment in a weak global environment. The dollar remains strong, bolstered by higher consumer
spending, driven in part by strong consumer confidence, jobs growth and personal income. Meanwhile, the industrial
core of the economy is expected to continue to decelerate with weaker appetite for investment. This is mainly due to
sluggish oil and energy prices and uncertain demand from outside the United States which is expected to remain in a
holding pattern for some time to come.

+The IT services market in the United States is expected to maintain moderate growth with demand focused on

consulting, etc. aiming at the application of cutting-edge technology to businesses.

-While the overall economy in the Latin America region has trended downward, in Brazil, the rate of decline in economic

indicators is slowing with the bottoming out natural resource prices and Brazilian currency, indicating some signs of
exit from the phase of economic slowdown. Chile and Mexico, despite some sense of deceleration, are expected to
achieve moderate growth owing to the steady growth of the U.S. economy.

The overall regional economy is likely to require more time to achieve a full-fledged recovery, and companies remain
cautious towards investments as a whole, including IT. However, there will continue to be solid demand for IT spending
that contributes to the standardization, improvement of efficiency of business operations, and cost reduction.

-The Eurozone economy continues to show steady recovery, mainly led by the demand within the region. The

immediate effects of the U K's decision to withdraw from European Union seems limited at this juncture. The moderate
growth of the Eurozone economy is expected to continue based on ECB’s monetary easing, efc. However, the
future direction of countries in relation to the U.K's situation remains uncertain, and there are concems over the
impact of Brexit on corporates’ plans for investment and consumer spending.

«In the U.K., mainly led by consumer spending, concemns over the potential severe economic triggered by the decision

for Brexit diminished for now. Atthe same time, amid the lingering uncertainty towards the political and economic
outlook, it is anticipated that the economy will be weighed down by the decline in investments and consumption due to
deteriorating business sentiment in the UK. companies and households, in addition to the adjustment to investments
from foreign countries.

«The IT services market remains robust at this juncture, but careful attention must be paidto the situation because it is

likely that companies in Eurozone and the U.K. will strengthen cautious attitudes toward IT spending in the future.

+The economy in India and Southeast Asia generally remained robust due to the increase in consumer spending on the

back of lowering resource prices and rising disposable personal income. For the IT services market, inIndia and
Indonesia, there is growing demand for innovative services using [T, in addition to conventional IT services. In
Singapore, there is strong demand for cutting-edge technologies, such as big data analytics, Al and loT.

«As for the Chinese economy, the service sector continues to see stable growth, but the growth rate of the industrial

sector remains low amid the strengthened efforts to eliminate overcapacity, showing no sign of trend reversals. IT

spending maintained its strengths led mainly by ;lgjorous investment appetite of the internet-related industry, but the
overall growth of the IT service market is projected to somewhat slow down, reflecting the country’s real economy.

| Tt — »
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Overview of Consolidated Earnings and New Orders Received

NTTData

(Billions of Yen,%)

2016/3 Q2 2017/3Q2 2017/3
Results (Apr.-Sep.) Results (Apr.-Sep.) Full-Year Forecasts

New Orders Received 8246 975.6 +18.3 1,680.0
Orders on Hand 1,4947 1,7934 +20.0 2,3100
Net Sales 7432 7796 +4.9 1,670.0
Cost of Sales 566.6 581.2 +26 1,253.0
Gross Profit 176.6 198.3 +123 417.0
SG&A Expenses 1455 153.0 +5.2 312.0

Selling Expenses 66.0 68.3 +35 146.0

R&D Expenses |  se| 55| 21| 130

O‘hermmmlstmmapenses ........ 737 790 ............... *72 1530
Operating Income 311 453 +458 105.0

Operating Income Margin(%) 42 58 1.6P 6.3
Ordinary Income 31.2 45.0 +44 .3 98.0
Extraordinary Income and Loss - 01 - -12.0
Income before Income Taxes 312 449 +439 86.0
Income Taxes and Others 154 15.8 +2.7 37.0
l::rlemcome attributable to owners of 157 290 +845 490
Capital Expenditures 58.2 67.6 16.2 153.0
Depreciation and Amortization/Loss on
Disposal of Property and Equipment 779 76.0 24 162.0
and Intangibles

©2016 NTT DATA Corporation
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Note : Income Taxes and Others include Income, Residential and Enterprise Taxes, Adjustmentto Income Taxes and Net income attributable to non-controlling interests.
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Consolidated Net Sales by Customer Sector and Service

. . NTTDarta
(to clients Outside the NTT DATA Group)
(Billions of yen)
2016/3 Q2 2017/3 Q2 201713
Results (Apr.-Sep.) Results (Apr.-Sep.) Full-Year Forecasts

Public & Social Infrastructure 1443 152.8 354.0

Financial 2134 219.3 466.0

Enterprise & Solutions 133.0 143.7 290.0

Global 2456 260.5 554.0
_ Copynigrt © 2016 NTT DATA Corporation 40
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Detail of Consolidated New Orders Received
(to Japanese clients Outside the NTT DATA Group)

Public & Social Infrastructure

2016/3 Q2
Results (Apr.-Sep.)

2017/3Q2
Results (Apr.-Sep.)

NTTData

(Billions of yen)

2017/3
Full-Year Forecasts

(Main item) : Central government and related agencies,
Local Govemment, and Healthcare | ikt IR, O 1500
‘Telecom and Utility 53.9 43.1 83.0

Financial

Mainiter) :Banks, Insurance, Security, Credit Corporations
‘and Financial Infrastructure

‘Network Services

:Cooperative financial institutions and Financial |

Enterprise & Solutions
(Mainitem) éRetaul. Logistics, Payment and Other Service 40.4 185 61.0
dndustry
%Manufacmring Industry 58.2 62.8 110.0
:Network Services, Data Center Services,
‘Cloud Services and Digital Services 203 228 46.0
Orders on Hand 1,494.7 1,793.4 2,310.0
Public & Social Infrastructure 457.4 449.4 370.0
Financial 700.2 912.3 914.0
Enterprise & Solutions 90.1 103.8 82.0
Global 244.2 325.9 941.0

Note : NewOrders Received of Enterprise & Solutions does not include orders taken via other segments.

©2016 NTT DATA Corporation
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Detail of Consolidated Net Sales and Services Net Sales

(to clients Outside the NTT DATA Group)

2016/3 Q2

Results (Apr.-Sep.)

Public & Social Infrastructure

2017/3Q2
Results (Apr.-Sep.)

NTTData

(Billions of yen)
2017/3

Full-Year Forecasts

:Central government and related agencies,

(sin Eaem) Loc:al Government, and Healthcare L 848 _________________________________ 2000
: Telecom and Utility 424 40.1 83.0
Financial
. :Banks, Insurance, Security, Credit Corporations
Wante™ and Financial infrastructre N it I L R 3330
: Cooperative financial institutions and Financial
‘Network Services 58.9 57.8 119.0
Enterprise & Solutions
(Main item) iRetaJI. Logistics, Payment and Other Service 518 53.8 104.0
Andusty
‘Manufacturing Industry 55.1 53.4 114.0
Nemfork Sennctles.. Data (?enler Services, Cloud 23.3 324 65.0
- Services and Digital Services
Integrated IT Solution 229.0 236.8 477.0
System & Software Development 176.2 191.8 460.0
Consulting & Support 308.2 322.8 678.0
Others 29.7 28.2 55.0
Net Sales by Products and Services Total 743.2 779.6 1,670.0

Note : NetSales of Enterprise & Solutions does not include orders taken via other segments.
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Non-Consolidated Earnings and New Orders Received NTTDaTa
(Billions of Yen,%)
2016/3 Q2 2017/3Q2 2017/3
Results (Apr.-Sep.) Results (Apr.-Sep.) Full-Year Forecasts
New Orders Received 4334 483.6 812.0
Orders on Hand 1,108.3 1,318.5 1,252.0
Net Sales 380.8 395.9 840.0
Cost of Sales 298.1 298.0 639.0
Gross Profit 82.7 97.9 201.0
SG&A Expenses 55.1 57.7 120.0
Selling Expenses 66 263 rrrrrrrrrrrrr 580
N/ AT R
oo 237 266 51.0
Operating Income 275 40.1 81.0
Operating Income Margin(%) 7.2 10.1 9.6
Ordinary Income 32.1 46.9 82.0
Extraordinary Income and Loss - 15.0 15.0
Income before Income Taxes 321 61.9 97.0
Income Taxes and Others 8.5 17.5 28.0
Net Income 235 44.4 69.0
Capital Expenditures 45.3 56.4 124.0
Depreciation and Amortization
/Loss on Disposal of Property and 61.4 60.7 124.0
Equipment and Intangibles

Note - Income Taxes and Others include Income, Residential and Enterprise Taxes, Adjustmentto Income Taxes.

©2016 NTT DATA Corporation
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Trends in Quarter (Consolidated) NTTDaTa
= New Orders < New Orders Received —+—YoY (Billions of Yen,%)
Received 505.1 s 847 /sm -
4000 3778 Sis 4116 /
200.0 :I 20%
ol 20 | a0 40 0 | 20 3 | I 0 | 20
2016/3 2017/3
= Net Sales o NetSales —YoY
600.0 20%
o 13% 13% 4447 2585 3846 4020
10%
200.0
0.0 0%
20 | 3 | 4 ‘ e | 2 | s | 4 0 | 20
2015/3 2016/3 2017/3
= Operating s Operating Income  —+—Yo¥
Income o 4 / e \ 365 100
200 159
0.0 I 0%
40 ‘ @ | 2 | 3 | 4 0 | 20
2015/3 2016/3 2017/3
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NTTData

Foreign exchange rates (used for the conversion of the amount of
orders received and incomes of the overseas group companies)

(Yen/ %)

2016/3 2017/3 201773 201713 Ratio to

Q2 Results Q2 Results 2016/3 Forecast Forecasts forecasts at
Results (At beginning of [(GEYEE beginning of the
(Apr--Sep.) (Apr.-Sep.) the term) forecasts) term (%)
usD 121.85 104.91 -13.9% 120.01 113.00 103.00 -8.8%
EUR
(For December- 134.08 124.51 -7.1% 134.28 126.00 119.00 -5.6%

end companies)

EUR
(For March-end 135.09 118.07 -12.6% 132.57 126.00 115.00 -8.7%

companies)

RMB
(Chinese Yuan 19.34 17.04 -11.9% 19.26 18.00 16.00 -11.1%

Renminbi)
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Global IT Innovator
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