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I am Eiji Ueki, the Representative Director and Senior Executive Vice President.

Thank you for taking your time to come here today.

I will explain the overview of the results and our efforts for the first quarter of the 

fiscal year ending March 31, 2018.
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First, let me show you the overview of the consolidated results on the entire Group.

In new orders received and net sales significantly increased respectively, compared 

with the previous quarter due to the expansion of business in North America as a 

result of the acquisition of Dell Services, and there is also an unified impact on the 

unification of accounting periods of the overseas Group companies. 

Initially, in operating income, we achieved the positive result because the operating 

income for the entire Group increased by 4.7 billion yen from the previous fiscal 

year mainly due to the growth in sales in the Financial and Enterprise & Solutions 

Segments.

There was few impact of the exchange rate on new orders received, net sales and 

operating income in the fiscal year. 

Move on to the next, I will show you the reasons for the increase and decrease for 

each item.
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The first item is new orders received. 

The result for the entire Group increased by 74.6 billion yen compared with the 

previous fiscal year. 

The main reason for this is the increase in the Global Segment, as mentioned before, 

which is due to the result of the increase mainly reflecting the expansion of business 

in North America by the acquisition of Dell Services, and the unified impact on the 

accounting periods by the overseas Group companies. 

In the Public & Social Infrastructure Segment, we also successfully won large-scale 

projects for government ministries. 

In the Financial Segment, new orders received decreased due to a reactionary decline 

in large-scale projects in the previous term, yet this was expected.

In the Enterprise & Solutions Segment, new orders received increased because we 

won projects mainly of the manufacturing industry without fail.
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The second item is net sales.

The large increase of net sales for the entire Group by 148.2 billion yen from the 

previous fiscal year was attributed mainly to the Global Segment for the same reason 

as new orders received. 

In the Public & Social Infrastructure Segment, net sales decreased due to a 

reactionary decline in services for government ministries in the previous fiscal year, 

this was also expected.

In the Financial Segment, it was contributed as an increase in sales, and net sales 

increased due to businesses for banks we won in the previous fiscal year. 

Regarding Enterprise & Solutions Segment, the growth can also be seen in business 

for the manufacturing industries in addition to the expansion of digital-related 

businesses.
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The third item is operating income without goodwill amortization.

In the Public & Social Infrastructure Segment, it decreased mainly due to a decline 

of sales.

In the Financial Segment, it increased reflecting the growth in sales and the decrease 

in depreciation as a result of the change of the depreciation method for tangible fixed 

assets in the previous fiscal year from the declining-balance method to the straight-

line method.

In the Enterprise & Solutions Segment, it increased mainly due to the growth in 

sales. 

In the Global Segment, it increased as a result of the acquisition of Dell Services and 

the unification of accounting periods of the Group companies, which also 

contributed to the increase of new orders received and net sales.
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I would omit these slides for each Segment in Japan, as mentioned before.
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Regarding the Global Segment, the reason for the increase of new orders received, 

net sales and operating income without goodwill amortization was explained before. 

EBITA significantly increased for the same reason.

Initially, the reason for the decrease of segment profit by 4.3 billion yen from the 

previous fiscal year was integration costs at 4.8 billion yen incurred as a result of the 

acquisition of Dell Services.
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Next, I will explain briefly on key business topics in the first quarter.

13



First, in the Public & Social Infrastructure Segment, under the business strategy, we 

have aimed to win renewal projects for core business systems of government 

agencies and infrastructure companies without fail and create projects in Japan and 

overseas countries for which we can utilize the accumulated know-how.

These three projects are examples of our efforts in line with the strategy.
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Next, in the Financial Segment, under the business strategy, we have aimed to grow 

through business expansion with a backdrop of the changing environments 

surrounding clients such as the growing necessity to respond to advanced 

settlements in Japan and overseas countries, create new services with technological 

innovation and deregulation, emergence of new services and accelerated overseas 

expansion of clients.

These two projects are examples of our efforts in line with the strategy.
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In the Enterprise & Solutions Segment, under the business strategy, we have 

responded to changes in the business environments surrounding clients such as 

widespread digital utilization and rising global needs, and expanded businesses with 

advanced technology/know-how in the digital area and our actual achievements.

These two projects are examples of our efforts in line with the strategy.
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In the Global Segment, after the acquisition of Dell Services, we have tried to 

enhance the improvement ability to provide services by having Group companies 

globally cooperated with each other, and by calling upon their advantages and 

resources, and continued to promote the M&A strategy to increase our local 

presence further. 

These two M&A projects are examples of our efforts in the first quarter.
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Finally, in the Technology and Innovation General Headquarters, in order to defeat 

the intense competition, we have continued to focus on “innovative production 

technologies” including speeding up and improving the quality of system 

development, and “utilized cutting-edge technologies” by introducing new 

technology trends such as AI and IoT aggressively. 

These two projects are examples of our efforts in the first quarter.

This is the end of my brief introduction of business topics.

That concludes my presentation.

Thank you for your kind attention.
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